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   It's Happening  
______________________ 
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What Lie Are You Trying To Sell?  

Think about that statement for a minute! What lie are you trying to sell 
yourself? Here are some excellent examples of lies we "try" and sell 
ourselves:  

I'm a failure 

I'm unworthy 

I'm alone 

I'm unloved 

No one hears me 

Life is hard 

How do you know that you bought one of the lies that you try so hard 
to sell yourself? The answer is simple you are not getting what you 
want! 

  

These lies are in direct conflict with the things you want in your 
life.  Read the article below in order to add tools to your tool box to 
stop the lying.  

  

  

Best regards, 

 

P.S. Sign Up here to stop lying to yourself.  

 

 

Get What You Want -- Stop Lying To Yourself 

  

What do you want in life? Money, happiness, health? Do you 

   



Quick Links... 

Our Website 
Services 
More About Us 

Blog Me! 

  

Have a question? Blog 
me!  

  

Or I would love to hear 
your feelings on, "Why you 
think humans hold onto 
pain?"  

  

Blog your answer, NOW!  

  

Remember to 
LOVE 

YOURSELF!  

  

Sincerely, 

  

Jennifer  

Blooming Grove Herbal 
Remedies 
Blooming Grove  

 

ever wonder why some people seem to get everything they want and 
you are struggling? What's their secret?   

  

They haven't bought the LIE that we often try and sell ourselves.  

  

When you create a desire any thought or action that conflicts with that 
desire is a LIE to yourself. 

  

Here's an example of what I mean. I recently ran over my Blue Tooth. 
What I wanted was a new Blue Tooth FREE.  

  

One of the biggest lies I have bought about myself is that "I'm a 
failure." 

  

In thinking about the Blue Tooth situation I knew I was going to get a 
new Blue Tooth FREE, because that was my true desire. Here's how 
the LIE can be tricky. I called my cell phone company and explained 
the situation and she said it's covered under the warranty. At this point 
I should have relaxed and KNOWN that I was going to get my 
desire...But the LIE was a low, tiny beat in my heart and it said, "wait, 
you have to go to a store to exchange it what if the store says 
something different than what the operator is saying."  

  

I went to the store. I explained the situation and waited while he did 
the paperwork. Now, I know I'm getting my Blue Tooth and part of 
me that still believed the LIE is waiting for the failure. Guess what, NO 
FAILURE! FREE Blue Tooth.  

  

When you are deciding what you want and going after it, listen to 
where you are lying to yourself!  

  

Then tell yourself. I'm returning that LIE to the store and getting my 
money back!   

  

Discover the biggest lie you tell yourself and SIGN UP NOW for a 
special session. 

  

During this 30 minute session you will learn: 

The biggest lie you tell yourself 

Tools and skills to no longer LIE to yourself 

  

This special session has a limited time offer -- must sign up and 
secure date before July 5th! 

 

Begin Your Day With Freedom  



Become Financially Healthy  

 
One of the main topics I discuss with my clients is: "I just don't have 
enough money."  One of the ways I restored my financial health was 
with a home-based business. I started purchasing Young Living Oils 
because I really loved and believed in the products and then I 
started to share the information and before I knew it I was receiving 
extra income. 

  

Here are just three reasons to start a Young Living Business:  

1. Eliminate Debt - 80% of those filing bankruptcy could have 
avoided it with an additional $200-$300 per month. A side business 
can supplement your paycheck.    

2. Be a Stay-at-home Parent -- Nearly 2/3 of children under age five 
are in childcare. A home-business allows you to spend time where it 
counts -- with family.    

3. Be Your Own Boss and choose whom you work with.    

  

Get started on your home-based business NOW. Talk to me about 
your home base business. 

  

Also, learn more about Young Living on July 15th at 12 p.m. EST as 
I'm highlighted as MetroMom-of-the-Month. 

  

 

 

 
 

 


